
Social Media Marketing Checklist 

Common Weaknesses in Business Social Media Efforts

� Lack of targeted lead magnets addressing specific audience pain points.
� Over-reliance on organic posts without strategic paid campaigns.
� Insufficient use of direct messaging and chatbots for lead capture.
� Poor audience segmentation limiting personalized outreach.
� Ineffective use of retargeting or remarketing to re-engage visitors.
� Less focus on high-converting content formats like short videos, stories, and interactive
posts.
� Minimal integration with CRM and analytics for tracking ROI.

Strategic Social Media Lead Generation Tactics

� Offer targeted lead magnets: Industry reports, discounts, free trials, or exclusive content
tailored to your audience.
� Leverage paid lead ads: Platforms like Facebook Lead Ads, LinkedIn Lead Gen Forms, and
TikTok Lead Ads enable seamless lead collection within the platform, reducing drop-offs.
� Utilize messaging apps: Use chatbots on Messenger and WhatsApp to qualify leads
instantly and lower friction.
� Run contests and challenges: Incentivize followers to participate and share contact details
for prizes or exclusive offers.
� Implement sequential retargeting: Re-engage visitors who interacted but didn’t convert,
nurturing them with tailored content.
� Influencer partnerships: Partner with credible influencers to amplify your brand and attract
quality leads.
� Social listening: Monitor conversations and mentions to find new lead opportunities and
address customer needs proactively.

How Tecfreakz Drive Real Results

� Creating targeted, persuasive content that attracts high-intent leads.
� Optimizing ad campaigns to focus on acquisition and conversion, not just engagement.
� Setting up automated chat flows for instant lead qualification.
� Integrating with CRM tools for ongoing nurturing and conversion tracking.
� Continuous optimization based on data insights to maximize ROI and reduce investment
confusion.
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